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The Advantage of Land- 
scape Knowledge In Sell- 
ing Nursery Stock. 


Earn As You Learn 


“For everything you must have a plan. 
Whatever is not profoundly considered in its 
details procludes no’ good results. I leave noth- 
ing to chance.”—Napoleon. 
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Perry Nursery Company 


Incorporated 1895 


Sales Agencies in 28 States 


HOME OFFICE 


ROCHESTER, N. Y. 


“The Flower City” 


“Everyone should be able to draw and sketch.” 


LANDSCAPE KNOWLEDGE 


HILE we are not attempting a course in land- 
W scape gardening, we realize, THROUGH 


YEARS OF EXPERIENCE IN EVERY PHASE 
OF THE NURSERY BUSINESS, that a good general 
knowledge on landscaping by the man or woman in the 
selling field, means added dollars to them.. While there 
are a good many books on the subject and correspondence 
courses to be had, we believe that it is not necessary, 
that landscaping can be had for you through our general 
dealings and co-operation at both ends. All in all, IT 
IS THE PRACTICAL SIDE THAT REALLY COUNTS. 


ACQUAINT YOURSELF 


HE first step for you is to become familiar with 
; stock. Tall, medium and dwarf growing shrubs 
and perennials; season of flower, color of bloom; 
the approximate height of ornamental trees; the varieties 
for street and lawn planting; a general knowledge of 
climbing vines, hedgings, hybrid tea, hybrid perpetual and 
climbing Roses; Fall and Spring planting bulbs; Ever- 
greens; fruit trees and small fruits. A careful study of 
the plans given in our catalogue, landscape booklet and 
other printed matter which we furnish free, will get you 
started on the right traek. 


SAMPLE SKETCHES 


HE second point is the making up of your first 
drawing merely as a sample sketch. You may 
figure on a new property, lot 50 feet wide by 
120 feet deep. Locate the position of the house, the 
walks, the driveway, garage and any other buildings 
that you wish to show on the plan. Draw to scale and 
then work in the planting, front, sides and the rear, list- 
ing as you go along the planting stock. For example: 
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The number on the left of planting list refers to the 
key or plan number, while the number to the right tells 
how many plants are required. When completed, send 
in your sample sketch to us. It will be gone over care- 
fully and returned to you, with our suggestions, for your 
further study and guidance. It would be advisable to 
make up one or two more of the sample plans for fur- 
ther criticisms, after which time you should be in shape 
to work out your first real landscape job. It might be 
well to submit this to us also before your prospective 
customer sees it. 

Your plan and your ideas should never at any time 
be left with the prospect. THE PLAN SHOULD BE 
GIVEN HIM ONLY AFTER THE ORDER CON- 
TRACT HAS BEEN SIGNED. 


BIG POSSIBILITIES 


HERE are thousands of places that are already 

partly planted “hit or miss” that will mean good- 

sized orders for you, with your knowledge and 
ideas. By altering their present planting, using in your 
plan what good shrubs, roses or vines they happen to 
have and properly “framed” with trees, shrubs, peren- 
nials, roses, hedges, vines, etc., by your idea. With plenty 
of suggestions from you on WHAT, WHERE AND 
HOW TO PLANT you are sure of the good business in 
your territory. 


ACTION 


EMEMBER at all times that the making of sketches 
will pay you, IF YOU WILL GIVE THIS AN 
HONEST, FAIR TRIAL. Some of the most suc- 

cessful men and women on our sales force with no pre- 
vious experience or knowledge of our line, gained their 
experience and knowledge through this service, the only 
cost being their time and co-operation. 


RESULTS THAT YOU MAY EXPECT 


When D. B. Perry, of Michigan, came with us he 
knew very little about the nursery business. He real- 
ized almost from the day he started, however, that if he 
could make his customers SEE how their yard and gar- 
den would look after planted, it would help him in secur- 
ing the order. On one of his first reports he wrote: 
“TI have made a study of homes that are well planted, 
and have a good idea how to arrange the planting. I 
make a sketch of the yard and it helps me make the 
sale, also it gets a larger order.” 

He now has complete Landscape equipment, and is 
doing BIG things with it. When a man can sell $194.80 
in two days it shows that he is working along the right 
lines. Perry says: “I appreciate your assistance, and 
have made some mighty nice planting designs with the 
help of the material you sent me. I want to show my 
customers that I know my business. That was why I 
was anxious to learn more of landscaping methods.” 

Many others on our force are having this same ex- 
perience with this service, which puts them in contact 
with many people they could not hope to interest with- 
out landscape knowledge. SEND US YOUR FIRST 
SAMPLE SKETCH REAL SOON. 


“Drawing is like driving a car—ili comes easy when 
once you learn the rudiments.” 


FOR THE SMALLER ORDER 


VERY simple and clear plan, used by a good. 

many of our representatives on the smaller or- 

ders for porch foundations, perennial or rose beds 
and shrub borders, is worked out along the following 
idea; thus the planting can be taken care of by the 
purchaser, without the help or extra expense of a gar- 
dener or laborer: 


Roughly draw up the planting plan (it is not neces- 
sary to bring this to scale) showing the purchaser about 
where each shrub or planting stock is to be located. 
When the selection of stock has been made and the order 
written up and signed, enter on the ROUGH SKETCH 
and the CUSTOMER’S DUPLICATE ORDER, the 
planting number. For example: 


6 Spirea Van Houtte—No. 1. 

6 Barberry Thunbergi, shrub size—No. 2. 
Between porch and sidewalk, on either side of 
entrance, 2 Tea’s Weeping Mulberry—No. 3. 
3 Spirea Van Houtte and 3 Barberry Thunbergi, 
on either side of porch. 


Set the Tea’s Weeping Mulberry on either side 
of the front walk. 


By this plan no ideas would be given to your pros- 
pective customer before the order has been definitely 
given. By this idea you have given service and put the 
purchaser in position where he knows the exact planting 
location of each item he has purchased. 
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GASOLINE SERVICE STATIONS 


N every section of the world, where the automobile 
I is used, gasoline service stations will be found, and 

the number is increasing each year, owned and 
operated by big corporations as well as small firms and 
individuals. When these stations first came into exist- 
ence very little, if any, thought was given to landscaping, 
which resulted in the general opinion that it was unwise 
for any neighborhood to encourage or to permit the erec- 
tion of such stations. Nowadays it is the station that 
is well and properly landscaped that is drawing the 
business and the public’s appreciation. Every automo- 
bile owner, even though his garage is located a few 
blocks away, will patronize the station that is attractively 
laid out. A well planted station draws the good trade 
like a magnet, besides thousands and thousands of tour- 
ists each season, 

The cost of the stations today runs into big money; 
the cost of the lot; the cost of the building; the tanks; 
the curbing, etc. An additional few hundred dollars 
wisely invested in nursery stock for beautifying, is a 
good investment. 

The above planting plan is a good illustration, and 
should serve as a helpful guide for you, as the average 
station lot and general landscape treatment are a good 
deal the same. The station with a limited planting area, 
can almost always find room for a hedge of Barberry or 
Privet, one or two groups or beds of dwarf shrubs and 
a few vines for the building, which will add warmth, 
cheer and greater faith in the neighborhood for the 
service station, with the owners, patrons and general 
public. 

We are strong believers in the great possibilities for 
you in this particular branch. Our landscape depart- 
ment will be glad to give you helpful suggestions. 


“PERRY’S LANDSCAPE ARCHITECT’S 
DRAFTING OUTFIT 


1 Set No. 841.Drawing Instruments Containing: 


1 Ruling’ Benya) 3c 3). niente eter aren 
1 5 inch Compass with pen, pencil and 

divider’ lego .vint wscice crear Someta eee Price 
1 ‘Swinch) Divider Ge o.- ctieeee ee core $2.52 
1 3 inch Combination bow pen and pencil. . 
[eb xtravhandle wandekeya-er see eee 

All in a folding pocket-book case 
1 24 mch Mahogany I) Square...........sss0e -70 
1 8 inch 45 degree Transparent Triangle...... 45 
1 8 inch 30 x 60 Degree Transparent Triangle .30 
DNo: 5 Prench) Curveresa. crise nents 9) 
1 12 inch Triangular Architect’s Scale........ 50 
2 Mars Drawing Pencils 3H and_4H.......... 10 
1) DozenSteel) Whumb) Rackssaeseiese eee 05 
L Sand Rad! sisic acc sis. eager bite en eee eee 05 
1 Dozen sheets 19 x 25 No. 5C Drawing Paper .50 
12026) Drawing: Board... seen seer 1.60 
$7.32 


For those who wish to add to their present outfit, 
or to start an outfit in a small way, may select the items 
separately, at the above prices. Cash must accompany 
all orders for drafting supplies. 


